Option #2, For Sale By Owner (FSBO)

Trying to Sell a House Yourself?
Get out of that For Sale by Owner Nightmare 
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If you want to sell your own home, you're not alone.
For Sale By Owner (FSBO) has become a very popular way for people to sell their homes over the past several years. With the high price
of realtors that we saw illustrated in 'The True Cost of Selling', (option # 1) using a realtor to list your home for sale can cost thousands, to tens of thousands of dollars... money that can be saved if you sell a house yourself.
 
This could be a great choice for you... it will allow you to save the thousands, if not tens of thousands of dollars that you would otherwise
have to pay to a realtor for having a home for sale. 
 
There are all sorts of advantages to selling FSBO... you know your house best, you only have one home for sale, and in many cases it is simply a financial necessity.

I work with people on a daily basis who have tried to sell their home FSBO, and the number one reason that I've found is that people don't want to pay a realtor 6-7%, just to sell their house. 
 
Who wants to pay $6,000 to a realtor to sell a $100,000 house? That may be all the equity that you have in it. By the way, if you only have $6,000 equity, and the realtor charges $6,000, or more, where is the rest of money going to come from? From you, that's where. 
 
 
I'll tell you this right now... it's not worth it. 
 
First of all, let's assume that you could negotiate
as good of a price on your home for sale as the realtor... 
 
and you did the contracts legally... 
 
and you didn't pay too much to attorneys... 

and you have the time to show your home for sale...
 
and if the buyer can get the financing, especially in today's financial climate… 
 
and you can sell it quickly and don't have to pay extra mortgage payments (or extra double payments). 
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You see, there are a lot of variables
on a real estate sale. These are variables that realtors take care of for you. There are others too, like determining the value of your home for sale, walking potential buyers through your home, and making sure they don't take anything and answering the same questions... over and over again and again. 
 
Realtors get professional training to be able to take care of all of these problems. And they take hours and hours of classes every year to stay at the top of their game. Many go on to get advanced designations, like CRI, CRS, etc. They are professionals... they list houses for a living.

If you still want to do it on your own, here's what you're going to need to do: 
 
Get educated about having a home for sale. Buy books, talk with friends,
surf the internet. Don't skimp in this area. Like I said, realtors spend months learning how to list their first home for sale! Learn how to
pre-qualify potential buyers over the phone so you aren't showing your home for sale to people who have no ability to buy it. 
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Learn how to market your home for sale. With rare exceptions, a sign in the yard won't do it. Realtors use the MLS, magazines, newspapers, their network, etc. You are going to have to compete against every other home for sale in your area. Once again, this is an education process, so you are going to want to read, read, read. 
 
Coordinate schedules. You are competing against realtors and realtors can show houses during work hours. Your buyer may only have a certain time available to look at houses and you want to strike while the iron is hot so you will want to find a way for you, your spouse, or a trusted friend to be available for people to look at your home for sale as often as possible. 
 
Dig in. Selling your house is not a quick process. With all of their advantages, realtors typically take 90-120 days to find a buyer and up
to 45 days more for the buyer to get approved for financing. Chances are very good that it will take you longer, much longer. 
 
Can you do it? Of course you can. Will you enjoy it? Probably not. If you took all the time that you were going to spend getting educated, learning how to market, and showing the house, you could get quite a bit of quality time with your spouse and kids. In addition, selling your house yourself is going to require a bit more headache medicine . 
 
"Wake me up from this FSBO nightmare!"
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Like I said earlier, I talk with FSBO sellers every week who have fought
the good fight, bought and followed all the books, paid the listing services, and tried everything they know,
but still have to sell their house. 
 
There are two other options: 
 
List it with a realtor. (see option # 1) If you have at least 90-120 days to find a buyer and at least 45 days for the buyer to get qualified, and you have plenty of equity, and you want to give this equity away, this would certainly be an option. 

OR
 
Sell your house “Rent to Own” and get Full Asking Price and Pay No Fees, And, in as little as seven (7) days. This will be your fastest, easiest solution for selling your house. 
 
Sampson & Associates is not a real estate company, we don't list houses, we buy them. This means that you get a fast, fair solution to your situation, whatever it is, and you can be free to move on. For more information on this option, click here.
